
How have your career aspirations changed over the years 
leading to this point?
As a stockbroker, I used to think all that mattered was making 
clients money. And maybe, in that role, it did. Working with 
clients behind what felt like a brick wall was limiting my vision 
for the deepest purpose of their dollars. As an advisor today, I 
get to sit on the same side of the table as our clients, so our 
vantage point is now the same. I can see clearly beyond their 
numbers on the page, understanding each client’s unique 
relationship with money, helping them uncover and identify the 
purpose of their wealth. Now, I am able to truly partner with our 
clients, in collaboration and decision-making, in a way that best 
serves their needs from a macro perspective. My aspirations 
have changed because my vision is no longer limited, blocked, 
or blurred. Being a trusted partner to our clients means more 
than increasing numbers on a page; it’s creating an environment 
of financial clarity. My ultimate goal is to empower our clients to 
work towards their desired goals,, which often directly translate 
to their definitions of freedom to enjoy life. 

Thinking back on your past work experience, what moments 
have given you the most satisfaction and fulfilment? 
I feel the most satisfaction knowing I’ve made a positive impact 
on our clients’ lives. I am in a position today where I can engage 

with our clients on a deeper level, being able to give advice 
beyond investment decisions and create trust and safety within 
our relationship. Seeing our clients clearly as who they are—
their fears, concerns, and deepest desires—allows me to show 
up for them in a way that can often lead to them feeling  taken 
care of on a higher level and filled with a sense of clarity on 
their financial health and goals . Whether it’s curating custom 
investment solutions, expanding our service offering to meet 
the multidimensional needs of our clients, or the specialized 
teams we have developed as additional resources, at Morton, our 
mission is to make sure our clients feel empowered to use their 
wealth as a facilitator of the life they want to live. 

What lessons have you learned from your past work life that 
you’ve brought to MC?

Brings me gratitude 
and appreciation for the 
growth and evolvement 
within myself and the 

industry as I experience 
it today.
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