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SAFE 
HARBOR

FORWARD-LOOKING INFORMATION AND RISK ACKNOWLEDGEMENTS
This document contains certain “forward-looking information” within the meaning of the safe harbor 
provisions of the United States Private Securities Litigation Reform Act of 1995. Such forward-looking 
information and forward-looking statements are not representative of historical facts or information or 
current condition, but instead represent only the Company’s beliefs and assumptions regarding future 
events, plans or objectives, many of which, by their nature, are inherently uncertain and outside of the 
Company’s control. Generally, forward-looking statements include information concerning our possible 
or assumed future results of operations and expenses, business strategies and plans, competitive position, 
business environment, and potential growth opportunities. Forward-looking statements include all 
statements that are not historical facts. In some cases, forward-looking statements can be identified by 
terms such as “anticipates,” “believes,” “could,” “estimates,” “expects,” “intends,” “may,” “plans,” 
“potential,” “predicts,” “projects,” “seeks,” “should,” “will,” “would,” or similar expressions and the 
negatives of those terms. This forward-looking information is based on certain assumptions made by 
management and other factors used by management in developing such information.  Although the 
Company believes that the assumptions and factors used in preparing, and the expectations contained 
in, the forward-looking information and statements are reasonable, undue reliance should not be 
placed on such information and statements, and no assurance or guarantee can be given that such 
forward-looking information and statements will prove to be accurate, as actual results and future events 
could differ materially from those anticipated in such information and statements. Risks, uncertainties 
and other factors which may cause the actual results, performance or achievements of the Company, 
as applicable, to be materially different from any future results, performance or achievements expressed 
or implied by such forward-looking information and statements include, among others: interruptions of, or 
higher prices of, products from our suppliers may affect our results of operations and financial 
performance; the inability to timely introduce new products and services or enhance existing products 
and services; inability to accurately forecast consumer demand for our products and services and 
adequately manage our inventory;  long, unpredictable and seasonal sales and contract fulfillment 
cycles that can cause significant variation in the number and size of transactions that close in a 
particular quarter; substantial dependence upon significant customers who could cease purchasing our 
products and services at any time; limited human resources and inability to manage our growth with our 
limited resources effectively; and general political, social and economic conditions that can adversely 
affect our business.  The forward-looking information and forward-looking statements contained in this 
presentation are made as of the date of this presentation, and the Company does not undertake to 
update any forward-looking information and/or forward-looking statements that are contained or 
referenced herein, except in accordance with applicable securities laws. All subsequent written and oral 
forward-looking information and statements attributable to the Company or persons acting on its behalf 
are expressly qualified in its entirety by this notice.



AT A GLANCE
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MiT is a leading provider of technology, products and services for 
outside the home entertainment

$0.87
Share Price*

$0.60
Cash/Share

9/30/23

$9.3M
Market Cap*

$2.9M
Ent. Value

$6.4M
Cash
9/30/23

*11/14/23



WHY INVEST 
IN MIT?
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Multiple, multi-year industry 
tailwinds

Multiple organic/inorganic 
growth opportunities

Revenue growth, margin 
expansion and operating 
leverage story
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MULTIPLE, MULTI-YEAR TAILWINDS



Cinema
TAM 42k Screens

Esports
TAM 1000s of 

Locations

Venues
TAM MMs of 

Units

TAILWINDS DRIVING 
GROWTH CYCLE
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Multi-year Tailwinds
 Box Office Recovery 

 Technology refresh/upgrade cycle

MITQ
 New, disruptive proprietary 

SaaS/Services products

 Developing unique offering with 
MASSIVE potential

 Retrofit + new builds

 Leverage Caddy - market leadership 

 New, disruptive proprietary 
SaaS/Services are transferable

 216M active video game players 
in US 

 Under 18: 71% play games 

 Adults: 65% play games
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MULTIPLE ORGANIC/INORGANIC 
GROWTH OPPORTUNITIES
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GROWTH STRATEGY
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Drive Revenue 
Growth & Margin 

Expansion

Move 
Beyond Cinema

International 
Expansion



CINEMA: OUR LEGACY BUSINESS
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Furniture, Fixtures and Equipment (FF&E) Projects

Strengths:

Leadership position in N. America – only 

national player

Brand reputation, strong relationships

Good operating leverage

Challenges

 Cyclical – driven by technology upgrade cycles

 Mid-teens GM

 Lumpy – project start dates often push

>60%
FY23 Revenue



GROWTH + MARGIN EXPANSION
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Proprietary Manu. Products
Sold into FF&E projects or a la carte

 35-55% GM a la carte

 Increases FF&E project GM to low 20s%

 >50 product families

 E.g. ADA Compliance; Caddy; Fabrication

New Products/Markets
LEA Professional - smart power amplifiers

 Exclusive global distributor for cinema

 Strong margin profile

 Competitively differentiated

5+
Power Amps/screen

42K
Screens in 
N. America

5-10%
Annual Power Amp 

Attrition Rates

$32-63M
Incremental Annual Market 

Opportunity from Attrition Alone

$630M
TAM



NEW, DISRUPTIVE 
CINEMA OFFERINGS

1
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MiTranslator
 Targets ~70M non-English proficient speakers + ADA

 Recurring Revenue Subscription/service

 >50% GM

CineQC
 Recurring Revenue SaaS platform for managing cinema 

operations

 >50% GM



ESPORTS: 
NEW GROWTH CATALYST
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SNDBX is creating “Little League” for ESports by bringing amateur 
ESports leagues to the local Big Screen

2.6M
Little League 
Players/Year

4.6K
US Esports 

Players

VS. 
Only

There is no place for gamers to go out and play and no organization
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THE SNDBX/MIT 
ESPORTS OFFERING



TOTAL ADDRESSABLE MARKET
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49.5M
Kids in the US ages 6-17 

KIDS

$1.1B
SNDBX Estimate of Potential Gross 
League Revenue

REVENUE5,477
Indoor Movie Theaters in the 
US/Canada

CINEMAS

Infographic from the Entertainment Software Association: ESA Essential Facts 2022 
Report



Caddy Today 

Inert cup holders

80% Share in NFL, MLB, Etc.

Trojan Horse for other products

Move beyond sports

E-CADDY
MASSIVE OPTIONALITY POTENTIAL
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E-Caddy

TAM
Millions of units (retrofit/new builds)

Becomes a “Smart” cupholder
Ripe for fan interaction

Introduces high margin services 



INTERNATIONAL: 
UNTAPPED GROWTH OPPORTUNITY
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1) Re-establishing pre-Covid relationships

2) Establish sales/distribution network

3) Take emerging products global

Europe
12-18 Mos

Asia/S. America
24+ Mos



CORPORATE DEVELOPMENT 
STRATEGY

Ac
cr

et
iv

e Broaden portfolio

Industry
Consolidator

Customer 
relationships
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Selectively roll up equipment 
vendors/service 

providers/product lines

Expand/strengthen strategic 
relationships

Higher margin technologies 
(e.g. SaaS)

Target Characteristics
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STRATEGY ALREADY DRIVING 
GROWTH & MARGIN EXPANSION

*included $1M, or $0.10/share in 
non-cash accounting write-offs

Select Financial Metrics as of 6/30/2023*
(in millions, except for Loss per Share and 

percentages) 1Q24 1Q23 Change FY23 Change
Revenue $6.6 $5.9 +13% $20.2 +10%
Gross Profit $1.8 $1.6 +17% $5.3 +19%
Gross Margin 27.4% 26.6% +80bps 26.3% +200bps

GAAP Net Income 
(Loss) $0.4 ($0.1) +700% ($2.0)* (34%)

GAAP EPS (Loss/Share) $0.04 ($0.01) nm ($0.17)* (30%)
Non-GAAP Net 
Income (Loss) $0.4 ($0.1) nm ($0.7) +54%

Non-GAAP EPS 
(Loss/Share) $0.04 ($0.01) nm ($0.07) +54%



GROSS MARGIN EXPANSION
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Emerging Products Proprietary Manu Projects+Proprietary Manu Projects



FY24 COMMENTARY
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Guidance – ONLY LEGACY Business:

Low double-digit revenue growth

Approach break-even

Upside Opportunities

• Compliance ADA refresh at a top 5 cinema 

circuit 2H FY24

• >8 MovEsports systems for SNDBX

• Any sales of LEA products or MiTranslator

• National Amusements rolling out CineQC to 

their 500 international locations and/or new 

customers

• Any international sales



TIMELY, 
ATTRACTIVE 
INVESTMENT 
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Multiple, 
multi-year 
industry 
tailwinds

Multiple 
organic & 
inorganic 

growth 
opportunities

Significant 
Earnings and 

C/F 
generation 
potential



THANK YOU!

Contact:
Brian Siegel, IRC®, MBA

Senior Managing Director
(346) 396-8696

brian@haydenir.com
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NON-GAAP RECONCILATIONS

1Q24 1Q23
GAAP Net Income (Loss) $    0.4 $   (0.1)
Add back:
Impairments $       -   $       -   
SNDBX Note Write-off $       -   $       -   
Other Income/Expense $       -   $       -   
PPP Loan Forgiveness Gain $       -   $       -   
Stock Compensation Expense $       -   $       -   

Non-GAAP Net Income (Loss) $    0.4 $   (0.1)
Non-GAAP Income (Loss) Per Share $  0.04 $(0.01)
Shares Outstanding (in millions) 10.9 10.8
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