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This presentation contains forward-looking statements within the meaning of the Private Securities Litigation Reform Act of 1995. When used in 
this presentation, the words “anticipate,” “believe,” “estimate,” “will,” “may,” “intend,” “expect” and similar expressions identify such forward-
looking statements. Forward-looking statements are neither historical facts nor assurances of future performance. Instead, these statements are 
based largely on the expectations of the Company and are subject to a number of risks and uncertainties. Any statements that refer to 
projections of our future financial performance, trends in our businesses, or other characterizations of future events or circumstances are 
forward-looking statements. Actual results, performance or achievements could differ materially from those contemplated, expressed or implied 
by the forward-looking statements contained herein. Factors that might cause these differences include, but are not limited to, risks and 
uncertainties associated with:  the impact of economic, competitive, regulatory, environmental and other factors affecting our operations, 
markets and products; the growth of solar energy as a source of renewable energy in the United States; the impact of COVID-19 and the related 
federal, state and local restrictions on Sunworks’ operations and workforce, on Sunworks’ customers, and on Sunworks’ supply chain; the 
availability of government support and incentives; our ability to expand into new geographic markets; our ability to diversify and increase the 
number of our suppliers; our ability to find and complete strategic acquisitions; our ability to expand our dealer network and direct sales 
capabilities; those factors discussed in Item 1A, “Risk Factors” in our Annual Report on Form 10-K for the year ended December 31, 2021 (our 
Annual Report); and the additional risks described in other documents we file from time to time with the Securities and Exchange Commission 
(SEC). In light of the significant risks and uncertainties inherent in the forward-looking information included herein, the inclusion of such 
information should not be regarded as a representation by us or any other person that such results will be achieved, and readers are cautioned 
not to place undue reliance on such forward-looking information. Any forward-looking statement made by us in this presentation is based only 
on information currently available to us and reflects only as of the date on which it is made. We undertake no obligation to publicly update any 
forward-looking statement, whether written or oral, that may be made from time to time, whether as a result of new information, future 
developments or otherwise.



2Q22 Performance Summary  
Significant y/y revenue and gross profit margin; material improvement in orders and backlog
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2Q22 Performance Highlights 

• Strong y/y growth in revenue growth and gross profit. Total revenue +13.4% to $36.4 million; gross profit +11.4% to 
$16.9 million

• Strong quarter for Residential Solar (RS) segment. Segment sales +42.5% y/y; segment gross profit +25.6% y/y; 
residential market originations accelerated in 2Q, supported by broad-based contributions from both direct sales 
initiatives and channel partners; RS represented 91% of total revenue in 2Q22

• Commercial activity robust, driven by broad-based strength across segments. In 2Q22, RS originations +70% y/y; 
Commercial Solar Energy (CSE) segment orders rose to a multi-year high of $24 million

• Total backlog +51% y/y to multi-year high of $97 million. RS backlog +30% y/y; CSE backlog +102% y/y

• Disciplined balance sheet management. As of June 30, 2022, the Company had total cash of $12.1 million; continue to 
maintain sufficient inventory to support strong customer demand, continued supply chain disruptions
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2Q22 Strategic Update   
Improved operational excellence, including recent price actions, to drive improved margin capture 

1. Increase Velocity of Installation

• Reduction in the time required to install a residential solar installation improves 
customer experience, channel partner relationships and pricing power.

• Pilot test successful - decentralized all design, permitting and installation activities, 
reduced installation times significantly.

2. Expand Direct Sales Channel

• Multi-year initiative to develop a robust, direct sales team designed to 
complement its third-party channel partners.

• During the second quarter 2022, the direct sales team was responsible for nearly 
15% of total installation revenue, versus 5% in the prior-year period. Approaching 
25% of originations.

3. Drive Efficient Procurement 
• Shift an increased proportion of its sourcing from third-party distribution channels 

toward U.S. based original equipment manufacturers
• Manage near-term supply chain module constraints

4. Drive Margin Expansion 
• Programmatic price increases to offset inflationary pressures in Residential 

segment
• Execute against multi-year high backlog in both Residential and Commercial 

segments
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Total revenue +13% y/y, as increased adoption within RS offset 
lower revenue contributions from CSE

Total Revenue
($MM) 

Total gross profit increased 11% y/y on higher revenue base

Total Gross Profit
($MM) 

Y/Y Gross margin declined 90 bps y/y due to higher materials 
and labor costs. Price increases to drive margin expansion in 2H 
'22.

Gross Margin  
(%) 

Total backlog increased 51% y/y due to broad-based demand 
growth across RS and CSE segments  

Total Backlog
($MM) 

2Q22 Consolidated Overview 
Strong y/y revenue growth; cost inflation pressures margin capture; backlog +51% y/y
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RS segment revenue +43% y/y, driven by broad-based growth across 
both direct and channel sales partners   

RS Segment Revenue
($MM) 

RS segment gross profit +26% y/y on higher revenue base; margin rate 
impacted by inflationary pressures on materials and labor 

RS Segment Gross Profit
($MM) 

RS segment originations +60% y/y; growth across channel partners and 
direct sales

RS Segment Originations
(Watts) 

RS segment backlog +31% y/y; increased visibility into 2H22

RS Segment Backlog 
($MM) 

Residential Solar Segment Overview
Direct sales initiative gaining momentum, driving growth in originations and backlog 

$22.8
$26.4
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CSE segment revenue declined 19% y/y due primarily to low 
order intake in preceding quarters

CSE Segment Revenue
($MM) 

Gross Profit decline driven by volume, expected to recover given 
commercial activity

CSE Segment Gross Profit
($MM) 

CSE segment orders total $23.7 million in 2Q22 – a multi-year 
high

CSE Segment Orders 
($MM) 

CSE segment backlog increased 95% y/y, driven by strengthening 
demand from C&I customers

CSE Segment Backlog
($MM) 

Commercial Solar Energy Segment Overview  
Order activity rose to multi-year high, while pipeline of new opportunities to support growth in ‘23
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