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Job Title: Inside Sales Representative 
Location: Des Moines, IA 
Scope: Full-time position 
 
FarmlandFinder is a high-energy and growing company that is bringing transparency to the agricultural real 
estate industry. Each year, $56 billion of farmland exchanges ownership, most of which is bought and sold 
entirely offline. This creates an opaque market, which makes it virtually impossible for buyers, sellers and land 
professionals to make data-driven decisions. FarmlandFinder solves these problems by providing real-time 
data and transparency through our market intelligence and data management tools. When you join 
FarmlandFinder, you will be starting on a fun, challenging and growth-filled career opportunity in our Des 
Moines, Iowa office. 
 
Overview: As an Inside Sales Representative, you’ll be the point-person responsible for lead generation, sales 
and customer development to deliver maximum value to our customers. If you can talk to potential customers 
everyday about our platform, we’d love for you to join the team.  
 
Responsibilities 

• Manage the end-to-end sales process from first contact to contract close 
• Develop new leads through a combination of inbound/organic and outbound emailing/calling 
• Achieve or exceed quarterly revenue quotas and objectives 
• Develop understanding of our core products in order to address customer questions 
• Responsible for client relationship and retention activities – including phone calls, emails and account 

management 
• Create effective messaging, marketing assets and case studies to pitch and close customers 
• Discover and evangelize new use cases for the customer, helping them to deepen and expand their 

usage of the product 
• Represent the company at trade shows, customer meetings and industry events 
• Consistently build, prioritize and manage an effective pipeline 
• Responsible for maintaining current opportunity details, interactions and forecasting in CRM tools 
• Develop, present and negotiate contract pricing and terms 
• Effectively create and articulate ROI in the negotiation process to bring the utmost value to both the 

customer and FarmlandFinder 
 
Required Skills & Experience 

• 5+ years of inside sales experience  
• Bachelor’s degree - ideally in Marketing, Business, Economics or Communications 
• B2B Enterprise Sales Experience 
• Self-starter with a consistent track record of meeting and exceeding sales goals while achieving a high 

level of customer satisfaction 
• Handle high call volume and email follow up in an organized and efficient manner 
• Ability to understand customer needs and tailor a structured conversation strategy 
• Metrics-driven mindset with focus on the end goal 
• Resourceful and creative problem solver, never losing sight of the “why” behind the “what” 
• An effective communicator with the ability to quickly establish rapport and build relationships 
• Willing and able to quickly learn and master new technologies 
• Well-organized and able to update customer records both diligently and accurately 
• Bonus: You have a background in agriculture, farming and/or ag real estate 
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How We Operate 
Our mission is to make farmland sales simple, instant and online. We are entirely focused on bringing 
transparency and simplicity to the agricultural real estate market – which is lived out through our core values: 

• Build practical solutions 
• Use information to create value 
• Be the tide that raises all ships 

 
What We Offer 

• Competitive Salaries 
• Stock Options 
• Unlimited PTO 
• Medical and Dental Coverage 
• Parental Leave 
• Company-Issued Computer 
• Paid Parking Downtown 
• Health and Wellness 
• Casual Dress 
• Growth Opportunities 

 
At FarmlandFinder, we value diversity and believe that the best teams have a strong foundation of diverse 
thoughts, experiences and people. Apply today at www.FarmlandFinder.com/careers. 
 
 


