
Hello Friends, Family, and Clients! 

We hope everyone had an amazing 2019 and that 

your new year is off to a great start.  December flew 

by as we spent most of our free time studying for 

the property and casualty test 

which we had scheduled to take on 

Dec 23 at 11 am.  We decided to 

take the test at the same time, 

which helped with a little 

brotherly competition on who 

would do better.  Neither of us like 

taking tests and just naturally 

filled with anxiety, but on the day 

of the test, we were both feeling 

confident.  We had 35 to 40 hours of studying,  

including lots of test simulations.  

No turning back, time to find out if we will meet the 

State's approval.  If you haven’t taken a state test 

lately, it’s no joke.  The testing place Prometrics 

must have taken some lessons from the TSA.  Once 

you enter you are handing over your driver’s license 

and in return, you get a key to a locker.  You strip 

everything that you have on you from your wallet, 

keys, and electronics before they start the pat- 

down.  You place your feet in the designated area 

and they start the search.  Pulling out pockets, 

checking socks, examining our glasses, and then the 

final scan with the wand to make sure no hidden 

electronics.  This was just the first room.  

Next, they take you into another room that does the 

second verification of identity and 

assigning a testing station.  Finally, 

my picture with no smile as 

instructed.  Maybe they are part of 

the TSA… but anyway.  

We both settled into the testing 

station and had 3 hours to answer 

150 questions.  No problem, we 

completed the pre-test in a lot less 

time.   For me, the first 40 questions were no 

problem however after that the questions were 

becoming less and less familiar.  More random and 

vague questions that were not in any quiz or pre-

test.  For Jay, this happened immediately.   Where 

did these questions come from? Somehow the room 

must have gotten hotter since I was now starting to 

sweat.  

You start to doubt all the studying and pouring over 

the 300-page training booklet.  Any simulated test 

only took just over an hour and I was approaching 

the two-hour mark on this test.  It’s taking a little 
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longer to analyze the questions and make the best 

choice from A, B, C or D. I  usually go with my gut 

when I first read the question but I started to second 

guess myself.  Jay finished first at about 2 hours 20 

minutes and I finished 10 minutes later.  

No waiting to find out since they provide the results 

immediately.   The screen pulls up and my shoulders 

relax as I read the word “PASS” Can Jay say the same 

thing?  A few minutes later I was walking back into 

the lobby where Jay was at, how’d you do?  He has a 

stupid smirk on his face, PASS.  Who did better?  Jay 

likes to say it only matters that we both passed the 

test. I know I have some bragging rights for a little 

while until we have another challenge.   

Passing the test right before Christmas made the 

holidays even more enjoyable.  We’ve been studying 

or taking continuing education for over 3 months 

and now we were able to put the books away for a 

bit and enjoy time with our families. 

What can you do outside of  
Open Enrollment for Health Insurance? 

While the Marketplace Open Enrollment period 

ended on Dec 15th, there are private health plans 

that can be purchased year round.  If you missed the 

deadline you may still have viable options.   

United Healthcare, for example, now offers TriTerm 

plans allowing for three years of coverage with 

underwriting in year one only.  For the past few 

years short term medical plans were limited to 3-12 

months durations, requiring insureds to prequalify 

and start a new deductible.   If you happen to get an 

illness or something that might be considered pre-

existing they can’t drop you from the plan.  These 

plans include copays for services such as doctor 

visits, prescriptions and preventative care.  We have 

helped a lot of people get affordable coverage this 

way.   

What if you lose coverage and have a pre-existing 

condition that won’t be accepted by another a 

carrier?  You might still qualify for the MarketPlace 

coverage but need to qualify for a Special 

Enrollment Period (SEP).   You qualify for a SEP if 

you’ve had certain life events, including losing 

health coverage, moving, getting married, having a 

baby, or adopting a child. 

Healthcare is confusing, don’t let the time of year 

hold you back from asking questions to see what 

options you might have.   Reach out to us at 

402-991-4200 or hello@twinadvisers.com 
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I am sure you have big plans for 2020.  It’s no 

different for us.  In November and December, we 

introduced “Twin Advisers” as our new brand.  With 

this newsletter, you may notice our new logo and 

picture.  This month we are scheduled to launch a 

new website and social media channels with the 

help of a great local company Rail + Steam.     

Justin and I have been working hard to focus on a 

vision of how we want our life to look like 5, 10, and 

15 years from now.  We know life is short and it’s up 

to us to build the future we envision.  That’s why in 

2019 we decided to begin selling our rentals and 

focus on our own education in order to offer more 

services. In 2020, we have our blueprint in hand and 

just like building a home, we will start laying a solid 

foundation.     

So you might be asking why we got our health, life, 

property, and casualty license.  We really enjoy 

working with our clients and we get so close in 

those months working together in real estate.  Then 

it’s over and even though we stay in touch it might 

be years before we work together again. While we 

hope you love your house and stay there forever, we 

want to be in a position to have more contact with 

our clients.  Health, Life, Auto, and home insurance 

services are important to people’s lives and families, 

we're a perfect compliment with our analytical 

personalities.   This will enable us to offer the same 

level of service our clients received in real estate 

and apply to an industry for which you might not 

have gotten the same level of service.  

Already, I have had the opportunity to help some 

great past clients with our new services.  Robert & 

Katie, have stayed in touch since they bought their 

home 12 years ago.  I was able to help them through 

the health care options this year and was happy to 

earn their business.  It was very satisfying to have 

this connection throughout the year and guide them 

through those options going forward.    

Hmmm, more services and still keep the same level 

of service?  Absolutely!  This is why we love working 

as a team and being surrounded by great people.  

Justin and I also love technology.  We have found 

that if you have the right people and the right 

technology it creates a great experience.   

Real estate is a great example.  You might have one 

agent that tries to do everything.  The most 

noticeable would be photography.  You are selling 

most likely the highest transaction in your life and 

they may use their phone for the photos.  Worse yet 

they might not take them at all or after the listing 

already started.  Our process for years is to let the 

people that are best at what they do take care of it.  

We hire a photographer that’s trained to take 

pictures of homes with the best angles and the right 

lighting.  Just like hiring the right contractor that 

will get all the best trades organized for you but you 

have just the one contact to make sure the job is 

done right.   

We have a great team and system in real estate with 

stagers, inspectors, contractors, etc…  We also love 

our internal team, with Matt Donahue, Jim 

Sanderson and Julia Brown, who support us in real 

estate and health insurance.  We will continue to 

round out our team this year to make sure we are 

providing the best experience. 

Justin and I will never focus on trying to be the 

biggest team in Omaha.  That’s not even on our 

radar.    Our focus has always been, and will 
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continue to be acting as a guide for our clients 

through the real estate process with honest and 

practical advice, providing amazing communication 

in order to make your real estate process as stress-

free as possible.   

We invest our time, money and resources into 

getting results for our clients, not for personal 

accolades.  We will continue to do this with real 

estate and provide the same approach to insurance. 

The 2020 Real Estate Projections  
That May Surprise You 

This will be an interesting year for residential real estate. 
With a presidential election taking place this fall and talk 
of a possible recession occurring before the end of the 
year, predicting what will happen in the 2020 U.S. 
housing market can be challenging. As a result, taking a 
look at the combined projections from the most trusted 
entities in the industry when it comes to mortgage 
rates, home sales, and home prices is incredibly 
valuable – and they may surprise you. 
 
Mortgage Rates 

Projections from the 
experts at the 
National Association 
of Realtors (NAR), 
the Mortgage 
Bankers Association 
(MBA), Fannie Mae, 
and Freddie Mac all 
forecast mortgage rates remaining stable throughout 
2020.  Since rates have remained under 5% for the 
last decade, we may not fully realize the opportunity 
we have right now. 
Here are the average mortgage interest rates over 
the last several decades: 

1970s: 8.86%, 1980s: 12.70%, 1990s: 8.12% 
2000s: 6.29% 

 

Home Sales 
Three of the four expert 
groups noted above also 
predict an increase in 
home sales in 2020, and 
the fourth sees the 
transaction number 
remaining stable.  With 
mortgage rates remaining near all-time lows, demand 
should not be a challenge. The lack of available 
inventory, however, may moderate the increase in sales. 

Home Prices 
The projections from six 
different expert entities that 
look closely at home values: 
CoreLogic, Fannie Mae, Ivy 
Zelman’s “Z Report” the 
National Association of 
Realtors (NAR), Freddie Mac, 
and the Mortgage Bankers 

Association (MBA). Each group has home values 
continuing to improve through 2020, with four of them 
seeing price appreciation increasing at a greater pace 
than it did in 2019. 
Is a Recession Possible? 
In early 2019, a large percentage of economists began 
predicting a recession may occur in 2020. In addition, a 
recent survey of potential home purchasers showed that 
over 50% agreed it would occur this year. The economy, 
however, remained strong in the fourth quarter, and that 
has caused many to rethink the possibility. 
For example, Goldman Sachs, in their 2020 U.S. Outlook, 
explained:  “Markets sounded the recession alarm this 
year, and the average forecaster now sees a 33% chance 
of recession over the next year. In contrast, our new 
recession model suggests just a 20% probability. Despite 
the record age of the expansion, the usual late-cycle 
problems—inflationary overheating and financial 
imbalances—do not look threatening.” 
Bottom Line 
Mortgage rates are projected to remain under 4%, causing 
sales to increase in 2020. With growing demand and a 
limited supply of inventory, prices will continue to 
appreciate, while the threat of an impending recession 
seems to be softening. It looks like 2020 may be a solid 
year for the real estate market.
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Don’t hesitate to call, text, email if you have any questions.  


402-991-4200     hello@twinadvisers.com     www.twinadvisers.com
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