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Cumulative returns since inception 
 

 
 Inception Date: 30/10/2004 
 Before fees, costs and tax, and assuming reinvestment of distributions 

 

 

 
Performance as at 31 January 2019* 

 

*Performance figures are historical percentages, calculated using end of month redemption prices, and do not allow for the effects of income tax or inflation. Returns assume the 
reinvestment of all distributions. Performance can be volatile and future returns can vary from past returns. 
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Top holdings   

Company name Code Weight (%) 

Aristocrat Leisure  ALL 5.81 

Altium  ALU 5.45 

Jumbo Interactive  JIN 5.24 

Reliance Worldwide Corporation  RWC 4.69 

Oil Search  OSH 4.67 

ResMed Inc RMD 4.31 

CSL  CSL 4.07 

Technology One  TNE 4.06 

Infomedia  IFM 3.97 

Flight Centre Travel Group  FLT 3.83 

Unit prices as at 31 January 2019  

Entry price $2.5806 

Mid price  $2.5742 

Exit price $2.5678 

  FYTD 1 Month 3 Months   6 Months  1 Year    3 Years   5 Years   10 Years 
    Since 

Inception 

Fund (net of fees) (4.84) 5.52 (0.95) (4.96) 5.83 13.69 14.74 15.63 10.60 

Fund (gross of fees) (4.03) 5.64 (0.59) (4.27) 7.35 15.33 16.52 17.63 12.64 

All Ords Accumulation Index (3.58) 3.99 1.20 (4.75) 0.65 10.01 7.14 10.12 7.62 

Difference (gross of fees) (0.45) 1.65 (1.79) 0.48 6.70 5.32 9.38 7.51 5.02 

Market insights 
Markets rallied during January as negative sentiment and concerns of a 
deterioration in global economic conditions abated. The All Ordinaries 
Accumulation Index rose 4.0%. European markets posted similar 
performances while the S&P 500 and the NASDAQ rose 7.9% and 9.7% 
respectively. These strong returns have seen most major markets recover 
around half of the ground given up since the start of October. 
 
While many of the issues concerning investors remain unresolved, one 
exception is the future path of U.S. interest rates. Following pockets of 
weakness abroad and political uncertainty, Federal Reserve Chair Jerome 
Powell commented that “the case for raising rates has weakened somewhat”. 
In addition to his comments on rates, he indicated the Fed is prepared to be 
flexible with the rate of decline in the size of the Fed balance sheet if it is 
deemed to be having an adverse impact on financial system liquidity. For now, 
the Fed will likely remain in a holding pattern while assessing whether these 
factors will have a lasting effect on the U.S. economy.  
 
We have highlighted the robustness of the U.S. economy for some time and 
conditions are yet to materially deteriorate, however, there is evidence of risks 
to growth. The government shutdown which ended on 25 January will impair 
GDP growth this quarter and while some of this will be caught up when the 
government re-opens, the second order effects of this are currently 
undetermined. Apple’s slowing iPhone sales in China serves to illustrate the 
point that growth in the U.S. is not immune to weakness in export markets. 
Despite this, any form of resolution of Brexit or trade negotiations with China 
will extinguish much of the uncertainty that has plagued markets and could 
foster a sharp turnaround in sentiment.  
 
Further confirmations of the softening of the Australian property market were 
received during January. CoreLogic data showed house prices Australia wide 
have fallen 7.3% in the last 12 months, with the largest declines in Sydney and 
Melbourne which fell 9.7% and 8.3% respectively. Weak prices have 
contributed to a collapse in dwelling construction approvals (down 32% in the 
year to November 2018) and this weakness is expected to begin to show up in 
the more important residential dwelling commencement figures in pending 
releases. Tighter credit since macro prudential measures were introduced by 
APRA is the main culprit of the slowdown and it remains to be seen whether 
the recent reversal of some of these measures will be enough to slow the rate 
of decline.  
 
We continue to seek businesses with: 

1. Competent management teams 
2. Business leadership qualities  
3. Strong balance sheets 
4. A focus on capital management 
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Contact Us 

Telephone: +61 2 8090 3610 

Email: admin@selectorfund.com.au 

Address: Level 8, 10 Bridge Street  

Sydney NSW 2000 

www.selectorfund.com.au 

 

John Maragiannis | Managing Director 

jmaragiannis@axiuspartners.com 

Telephone: +61 419 689 503 

 
The information presented in this fact sheet is not intended to be advice. It has not been prepared taking into account any particular investor or class of investors investment objectives, 
financial situation or needs, & should not be used as the basis for making investment, financial or other decisions. To the extent permitted by law, no liability is accepted for any loss or 
damage as a result of any reliance on this information. SFML does not guarantee the repayment of capital, payment of income or performance. 

Performance contributors  

Top five Contribution (%) 

Altium 0.73 

Aristocrat Leisure 0.68 

Nearmap 0.64 

Jumbo Interactive 0.52 

Nanosonics 0.51 

Bottom five Contribution (%) 

ResMed (0.97) 

IOOF Holdings (0.12) 

The Star Entertainment Group (0.06) 

Virtus Health (0.04) 

OFX Group (0.02) 

Industry exposure  

Industry group Weight (%) 

Consumer Services 22.32 

Software & Services 21.03 

Health Care Equipment & Services 12.19 

Capital Goods 8.24 

Commercial & Professional Services 5.75 

Diversified Financials 5.46 

Materials 4.90 

Energy 4.67 

Pharmaceuticals, Biotechnology & Life Sciences 4.07 

Household & Personal Products 3.30 

Insurance 2.92 

Media & Entertainment 2.69 

Cash & Other 1.82 

Retailing 0.64 

Portfolio commentary 
Nearmap (NEA:ASX) 

Aerial imagery specialist Nearmap updated investors in January with a 
preliminary review of their first half result for FY19. Specifically, the company 
reported strong growth in their key performance metric, Annualised Contract 
Value (ACV). ACV measures the annualised value of all active subscriptions at a 
point in time. As such it is a leading indicator of future revenue and cash 
receipts. 

Group ACV rose to $78.3m, up 42% from the $55.3m posted 12 months earlier. 
Australian ACV rose 23% to $53.3m while the less mature U.S. operation 
recorded a 107% jump in ACV to US$17.6m. The robust growth from the 
domestic business is pleasing but the traction of the U.S. business is arguably 
more important given the size of the addressable market. 

Management confirmed the company's Sales Team Contribution Ratio (STCR), 
which measures the ratio of incremental ACV to the direct cost of the sales 
team, remained over 100% in both regions. The company targets a ratio of 
around 100%, which means the sales cost of acquiring a customer has a one-
year payback period. As customer churn is roughly 10%, the company can 
expect to earn 10x the cost of the sale in revenue over the life of the customer. 
As a fixed cost, high margin business, investing now to acquire customers is an 
appropriate course of action.  

CEO Rob Newman confirmed that the company is on track to meet cash flow 
breakeven for the full year, excluding any impact from the group's $70m capital 
raise and associated initiatives. 

Nearmap has a market capitalisation US$930m, carrying net cash of US$81m. 

ResMed (RMD:ASX) 
ResMed released their results for the second quarter of FY19 in January with 
revenue rising 8% to $651m and underlying net profit rising 15% to $144.5m. 
ResMed shares fell from $16.50 to $13 in the days following the result. 
Disappointing sales growth in Europe, Asia and the Other Markets segment 
meant top line sales growth fell short of analysts’ expectations. Strong growth 
in France and Japan in prior periods followed regulatory changes that drove a 
rapid replacement cycle of old sleep apnea devices with new connected care 
enabled devices. Reduced sales in these markets as the replacement cycle 
slowed to more normal levels dragged on the result. 

This aberration notwithstanding, momentum through the rest of the core 
sleep apnea business is consistent with prior periods. High single digit revenue 
growth and operating leverage is allowing margins to expand and earnings to 
grow at a robust rate. 

Investments in a number of SaaS initiatives has posed a drag on bottom line 
results. The company’s strategy of building out a portfolio of services to help 
manage and treat sleep disorder breathing and respiratory care is one which 
will take more than a few quarters to play out.  

ResMed has a market capitalisation of US$13.45b and net debt of US$1.04b.  

 
 
 
 

About Selector 
Selector Funds Management (“Selector”) specialises in high conviction, index 
agnostic, concentrated portfolio management (AFSL 225316). The investment 
team have a high level of experience, are owners of the business and invest in 
the funds alongside clients. Selector has a long-term track record of 
performance.  
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